THE REST OF THE STORY THAT WILL MAKE YOUR HOUSE SELL FASTER!
1. YOU NEVER GET A SECOND CHANCE TO MAKE A FIRST IMPRESSION! GET YOUR HOUSE RIGHT BEFORE YOU PUT YOUR HOUSE ON THE MARKET!

2. GET YOUR HOUSE “Q-TIP” CLEAN!  THAT MEANS EVERY CORNER IN THE HOUSE, CABINETS, CLOSETS, TUB, SHOWER, BASEMENT, ETC.

3. HIRE A PROFESSIONAL “STAGER” TO STAGE YOUR HOME.  MAY COST VERY LITTLE, BUT IT WILL BRING YOU A “HIGHER PRICE AND A QUICKER SALE”.

4. PRICE THE HOUSE CORRECTLY, NOT 5 – 20% OVER WHAT IT WILL BRING. PRICING IS EVERYTHING AFTER LOCATION.

5. PUT ON A NEW SCREEN DOOR, NOT THE CHEAP KIND, BUT A GOOD LOOKING ONE.

6. PAINT THE FRONT AND BACK DOORS AND FRAMES.  YOU NEVER GET A SECOND CHANCE TO MAKE A GOOD FIRST IMPRESSION.

7. EDGE THE SIDEWALK AND DRIVEWAY.

8. MOW THE GRASS EVERY OTHER DAY.  YOU CANNOT IMAGINE HOW NICE MOWING OFTEN MAKES THE LAWN LOOK; WATER, FERTILIZE, “KILL ALL THE WEEDS”! 
9. TAKE OUT ALL OF THE WINDOW SCREENS.  SEE HOW NICE IT MAKES THE WINDOWS LOOK!  CLEAN THE WINDOWS OFTEN!
10. TRIM TREES BUSHES AND SHRUBS.
11. STAIN THE DECK.

12. PAINT THE SHUTTERS IF YOU HAVE SHUTTERS. PUT SHUTTERS ON IF YOU DON’T HAVE SHUTTERS, AND THEY WOULD LOOK GOOD!
13. POWER WASH THE VINYL/STEEL SIDING IF DIRTY.
14. CAULK THE TUB TO GIVE IT A NEW LOOK, ESPECIALLY IF YOU HAVE CERAMIC TILE.
15. BOTTOM LINE, YOU MUST MAKE YOUR HOUSE LOOK NEW, UPDATE, UPDATE, UPDATE! NO ISSUES FOR A BUYER TO USE TO “WALK AWAY”.
16. IF YOU HAVE A “UNIQUE” LIFESTYLE, REMOVE THOSE PICTURES, ITEMS, ETC., KEEP THE HOUSE “GENERIC”.
17. PUT NEW MULCH AROUND THE SHRUBS, FLOWERS, TREES!
18. STAGE THE HOUSE, EVERY ROOM IN THE HOUSE, THE OUTSIDE, THE GARAGE, MAKE THE ENTIRE PROPERTY LOOK LIKE “BETTER HOMES AND GARDENS”!
19. PRE INSPECT THE HOME, THEN REPAIR, NOT REPLACE ITEMS THE INSPECTOR LOCATED IN YOUR HOME THAT NEEDS ATTENTION.
20. HAVE THE PROPERTY APPRAISED, IF IT IS A PRICE YOU LIKE, USE IT, IF NOT, TRY AGAIN!

21. IF THE PROPERTY DOES NOT SELL, AND PEOPLE ARE LOOKING, IT PROBABLY IS “CONDITION”!

22. IF THE PROPERTY DOES NOT SELL, AND NO ONE IS LOOKING, IT IS PROBABLY PRICE OR LOCATION!

23. PRICE “CURES” CONDITION AND LOCATION! 

24. PRICE IS DETERMINED BY THE MARKET, AND MARKET CONDITIONS, NOT SELLERS OR APPRAISERS OR REAL ESTATE AGENTS!
25. KEEP ADDING ITEMS AS YOU COME ACROSS ITEMS THAT WILL MAKE A DIFFERENCE IN YOUR HOME.
26. UNLESS YOU HAVE A “FIXER UPPER”, THE ONLY WAY YOU WILL GET THE MAXIMUM PRICE FOR YOUR HOUSE IS FOR YOUR HOUSE TO LOOK BETTER THAN ANY OTHER HOUSE IN YOUR PRICE RANGE.

27. IF YOU HAVE A “FIXER UPPER”, THEN PRICE THE HOUSE ACCORDINGLY, AND GET ON WITH YOUR LIFE WITHOUT THE HOUSE.

28. WHO DETERMINES IF THE HOUSE IS A “FIXER UPPER”? BUYERS DO, ALONG WITH THEIR BUYER’S AGENT.

29. IF YOUR HOUSE NEEDS ANY ATTENTION, IT IS A “FIXER UPPER”.  

30. THIS INCLUDES, BUT IS NOT LIMITED TO, PAINT, REMOVING PAINT FROM WOOD TRIM, REMOVING WALLPAPER, REMOVING TREES BUSHES OR SHRUBS, TRIMMING TREES, BUSHES OR SHRUBS, CLEANING ANYTHING, REPLACING ANYTHING THE IS DATED OR DOES NOT WORK, OR IS ABOUT TO REPLACED DUE TO AGE.  (FURNACE, A/C, HOT WATER HEATER, ROOF, OR ANY OTHER BIG TICKET ITEM.

31. DON’T ANTICIPATE AMENITIES SELLING YOUR HOUSE. THE AMENITIES MAY HELP YOUR HOUSE SELL FASTER, BUT NOT NECESSARILY FOR MORE MONEY, DEPENDING ON THE AMENITY. Example:  A new Bose stereo system (cost $1,500) in a 1988 Ford Taurus with 187,000 miles may not bring any more than a car without the stereo, but the car might sell faster!

32. CREATE “ILLUSIONS” IN EVERY ROOM IF YOU CAN.  

33. ROMANTIC BEDROOMS, BATHROOMS

34. FRESH FLOWERS ON DINING ROOM TABLE SET WITH YOUR BEST CHINA. (DOES ANYONE HAVE CHINA ANYMORE?)

35. POOL TABLE SET TO PLAY POOL, NOT COVERED.

36. COOK BOOK OPEN TO THE COOKIE RECIPE PAGE AND THIS IS THE ONLY ITEM ON THE COUNTER!
37. FRESH COOKIES ON PLATE ON KITCHEN TABLE WITH TABLE SET FOR “COFFEE”.

38. SHELVES WITH ONLY A FEW ITEMS ON THEM, NO MATTER WHERE THE SHELF IS LOCATED, (GARAGE, BASEMENT, LAUNDRY, CLOSETS, KITCHEN, ETC.)

39. DECK WITH THE FURNITURE READY TO ENTERTAIN

40. OPEN DRAPES AND BLINDS TO THE BEST VIEWS; KEEP THOSE VIEWS THAT ARE NOT SO GOOD CLOSED.

41. TURN ON EVERY LIGHT IN THE HOUSE, YES EVERY LIGHT!  HAVE MAXIMUM WATTAGE BULBS IN ALL FIXTURES.

42. IF SOME LIGHTS ARE ON DIMMERS, AND YOU CAN SET AN ILLUSION (ATMOSPHERE) THEN TURN THEM DOWN A BIT.

43. IF YOU HAVE PETS, CLEAN UP AFTER THEM.  IF THERE IS A LITTER BOX, CLEAN IT DAILY.  “IF IT SMELLS, IT WON’T SELL”!
44. PUT A NEW LID ON THE TOILET – AND NOT A CHEAP ONE! (NEARLY EVERYONE NEEDS A NEW LID!)
45. MORE TO BE ADDED!
